
1. 
Keep This In Mind: They 
Want To Give You Money

2. Understanding Who You Are Talking To

Banner Ads - Top of Site - Appear on All Pages
Sponsored Posts
Webinar Series
Facebook Posts
Tweets
Emails

3. What Can You Give Them?The magic number of $10,000
Build In Negotiating Room 4. 

Break Everything Down Into 
Component Parts and Then 
Overcharge them!

You are setting the tone of future negotiations
It's always good to negotiate with their 
direct competitors

5. What's Their Counter Offer?

6. 
Write up a Letter of Agreement 
and Get it Signed.
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